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Who is your "Prime Prospect" ?
Do you have a Marketing Plan in place?
What sets you apart from competitors?

What products or services are being offered?

Who is currently handling marketing efforts?

Name one of your projected goals for this year?

How much time do you spend on marketing efforts a week or month?

Are your employees or co-workers as motivated, and excited as you are?
Have you or business made/introduced any new elements, personell, locations, or pricing?

How are you currently delivering, sales, promotions and company message?
Word of Mouth  Print Advertising Website Mobile Media Billboards Television Radio Other

When reviewing current marketing plans and efforts are you taking advantage of all resources
offered to cost effectively products, services and business presence?

DueHo %ct rtua Monﬂl{eting, O\E}Eem an insigL\Jun‘ autside prospective, to create, motivate, g

or renew exsisting practices to ictieve I'\igl'\er overal p‘r’o}tessiona‘ pemEO‘r’mance!

\Why ait ve are here 1o bl (710) 2253319

* Experienced Guidance!

L_ *Business Growth & Retention!
L * Optimize & Implement Existing Processes!
. * Independently Contracted! -No recurring costs!




